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Key Finding

EMC picked as most exciting vendor, most likely

acquisition target

Storage professionals rated EMC as
the most exciting vendor as well as
the most likely acquisition candidate in
a fall study conducted by TechTarget
Research.

Rumors had swirled for months that
EMC was an acquisition target, as the
storage giant faced pressure from
investors in the wake of slumping
earnings and a lackluster stock price.
Dell pulled the trigger on Oct. 12,
announcing its intention to purchase
EMC for an estimated $67 billion.

Dell tied for fifth place on the list of
exciting vendors, along with all-flash
array upstart Pure Storage, in the fall
poll of storage professionals who are
members of the TechTarget Research
Peer Network. Trailing No. 1 EMC, in
order, were Hewlett Packard (whose
storage division is now part of HP
Enterprise, following the company’s
split), NetApp and IBM.

The same vendors topped the list

of storage acquisition candidates,
although in a different order. A pool of
237 storage professionals ranked, in
order, EMC, NetApp, HP, IBM, Dell and
Pure Storage as the companies most
likely to get bought.
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About the TechTarget Research Peer Network

Making vendor evaluations and technology decisions that are the best fit and best value
for your organization is now much easier. As a member of the TechTarget Research Peer
Network, you gain access to our vast store of intelligence about the vendors on your short
list. You'll know how each vendor is performing and discover specifics about how they’ve
structured deals with peers.

Gain the insight and confidence necessary to make the best decisions:
» What companies like yours are paying for specific solutions
» The solutions your peers are choosing in 80+ technology segments
« How your peers negotiate with vendors to get more for less

« How the vendors on your short list are performing on a quarterly basis

Participating is easy. In exchange for a confidential dialog about your recent purchases,
technology roadmaps, vendor relationships and forward-looking spending plans we’ll give
you free access to the aggregated, anonymized intelligence we’ve gathered from your peers
who share the same insight on an ongoing basis.

About TechTarget

TechTarget publishes media for information technology professionals. More than 140
focused websites enable quick access to a deep store of news, advice and analysis about
the technologies, products and processes crucial to your job. techtarget.com/network
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Need more info? TechTargetResearch@techtarget.com /
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This report contains only aggregated and anonymous information based on responses to surveys conducted by TechTarget
Research. The report and the information contained herein should be kept strictly confidential and is the property of and
proprietary to TechTarget, Inc. It is available solely for your internal use and available to TechTarget Research Peer Network
participants only. This report and the information contained herein may not be disclosed to any third party, copied or otherwise
reproduced, repackaged, further transmitted, transferred, disseminated, redistributed or resold, or stored for subsequent use
for any such purpose, in whole or in part, in any form or manner or by any means whatsoever, by any person without TechTarget
express prior written consent.
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